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Utilizing a captive for third-party risks.

* How insuring third-party exposures in a captive can create a potential
profit center for the parent organization.
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Third-Party Risks: Premium Grows by $1.2 Billion
Captive Owners and Customers Each Gain Advantages

Captives can benefit by writing third-party risks.

EXPOSURES RISKS/INSURANCE OFFERINGS

18%

of Marsh- ety e —
managed captives
wrote third-part e : .
ooy (@ 8
and casualty Merchants Trip Customer Programs/ Voluntary
coverage Cancellation B nﬁg;m?,'/ Ifj'::;ena Efiflojee Bents

Employees Life Insurance Cyber Liability PetInsurance

MARSH



hippo

Leading
Home Protection

for Modern Home

Marsh Captive Webinar 2020




Hippo is building a leading
home protection company

Simple

Quotes in 60 seconds
Bind policies in under 4

Proactive

Smart home technology
Impending claims notifications

minutes Proactive maintenance
Smarter Broad

Tailored coverage Multi-distribution model
Focused on underwriting Direct

profitability Producers

Unique partnerships

Customer focused

Claims concierge
Top customer satisfaction rates

More than
Insurance

Home services
Warranty




Hippo Insurance - serving 95%-+ of population by 2021 PN
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Differentiating throughout the customer lifecycle... ray
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RH Solutions - Hippo’s Captive Re/lnsurance Company

RH Solutions is a Cayman domiciled and class Bjiii]
reinsurance company.

We utilize Hippo Captive (RH Solutions) to further align with
reinsurance market and manage risk prudently.

e Began writing Hippo MGA business in 2020 as a reinsurer
of Hippo’s insurance partners:
o Both directly and through a reinsurance front
o Operations supported by Marsh Captive Solutions

e In August of 2020 - we acquired our admitted insurance
carrier, Spinnaker Insurance Company, to sit alongside
captive - increasing our flexibility to grow

e Captive will be used to support business across Hippo
Enterprise subsidiaries as a reinsurer including potential
ability to:
o Support other non-insurance risk subsidiaries
o Spinnaker’s non-Hippo programs

Hippo Enterprises
Inc.
(DE)

River Horse
Heldings Inc.

RH Solutions
Insurance (Cayman)
Ltd.
(Cayman)

(DE)

SH Holdings LLC
(DE)

Spinnaker Insurance
Company
(IL)
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Profiting From Third-Party Risks

Captives are important

tools for funding their Third-party coverage: How a captive can offer insurance products to its customers.
parent organizations’

Self_insured riSkS yet Contractual Relationship

many also write third- Vendors/Tenants/

Fronting Carrier

Captive Owner

party risks. Customers

Fronting carrier can
reinsure a portion of Captive
the risk to the captive

Captive can access
reinsurance if required

Benefit to Benefit to or if it wants to reduce
Customers Captive Owner its net retained risk
* Lower costs. * Compliance.
* Available coverage. e Control of premium. .
Reinsurer
¢ Better relationship * Provide fora better (if needed)

with captive owner. customer experience.
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Coming Next
Session 10 — December 18

Questions or feedback about this webcast?
Please reach out to Michael Serricchio, michael.serricchio@marsh.com.

Want to hear our earlier webcasts again?  All prior recordings and slide
decks are available on our replay page:
https://coronavirus.marsh.com/us/en/insights/research-and-briefings/captive-
upside-webcast-series.html
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Marsh is one of the Marsh & McLennan Companies, together with Guy Carpenter, Mercer, and Oliver Wyman.

This document and any recommendations, analysis, or advice provided by Marsh (collectively, the “Marsh Analysis”) are not intended to be taken as advice regarding any individual situation and should not be relied upon as such. The information
contained herein is based on sources we believe reliable, but we make no representation or warranty as to its accuracy. Marsh shall have no obligation to update the Marsh Analysis and shall have no liability to you or any other party arising out
of this publication or any matter contained herein. Any statements concerning actuarial, tax, accounting, or legal matters are based solely on our experience as insurance brokers and risk consultants and are not to be relied upon as actuarial, tax,
accounting, or legal advice, for which you should consult your own professional advisors. Any modeling, analytics, or projections are subject to inherent uncertainty, and the Marsh Analysis could be materially affected if any underlying
assumptions, conditions, information, or factors are inaccurate or incomplete or should change. Marsh makes no representation or warranty concerning the application of policy wording or the financial condition or solvency of insurers or
reinsurers. Marsh makes no assurances regarding the availability, cost, or terms of insurance coverage. Although Marsh may provide advice and recommendations, all decisions regarding the amount, type or terms of coverage are the ultimate
responsibility of the insurance purchaser, who must decide on the specific coverage that is appropriate to its particular circumstances and financial position.
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