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More organizations than ever before are using captives as a
valuable risk management tool

Marsh Captive Solutions
11 $70B

Premiums under management

5 $118.5B

Surplus under management

%< 1,900

Entities under management

% 55

Domiciles with licensed manager
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Global insurance markets overview

Steady growth in Marsh captive numbers and premiums

Organizations turn to captives when commercial insurance
becomes expensive or too difficult to obtain
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Changes in regional pricing are
driving captive premium growth

2020 vs. 2022 composite insurance pricing change by region
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Captive premium growth continues to trend upward in all regions

15%

North America

11%

Islands

(Bermuda, Cayman, Barbados)
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+13%

Guernsey

+36%

Luxembourg

+46%

Singapore

olll Onshore
+15%

captive premium growth

+11%

captive client growth

olll Offshore

+12%

captive premium growth

+28%

captive client growth

*Growth % captures cumulative growth over the past two years



Traditional property and casualty coverages

continue to lead in the captive space

I_:inancial —
o'{ﬂif ?rsugl/o _n_ Property 4 Casualty
Over $10B Over $15B

36%

Captive premiums

Captive premiums

Employee _
benefits, of total premiums

19% managed by Marsh in
2022 were property
and casualty risks

+$125M +$2.6B

Captive premium growth globally Captive premium growth globally

Life, 30%
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+7%

Captive premium growth
in North America

~$5B

Workers’ comp premium
as the largest casualty line



Interest in non-traditional lines continues to grow

Premium growth

Employee benefits Financial lines
We saw a 49% growth in total captive premium over the last two years.

Medical Voluntary
stop loss benefits Cyber Directors & officers (D&O) side A
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The commercial cyber insurance

market remained challenging

$133M+

Total cyber premium under management 2 8 %
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+75% |

Growth in the number of ]
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captives writing cyber y

Global commercial
cyber pricing increase
for the fourth quarter
of 2022

Claim severity
Coverage exclusions

Systemic exposure
concerns

Retentions




Opportunities continue to develop for third-party business

7 % Trending coverage lines:

of the total Marsh-managed captive Employee benefits

premium _prowdes c_overage for including pet insurance, ID theft, home, automobile,
thi rd-party risks umbrella, critical iliness, hospital indemnity

Automobile
Capture underwriting profit and investment income on

program cash flow associated with insuring third-party risks

Extended Warranty

Insuring third-party risks through a captive creates
risk distribution, which supports tax-deductibility of
captive premiums for the parent company and
adds diversity to the captive portfolio
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Interest in protected cell captives*
continues to grow in the US and globally

A protected cell captive is used as a
cost-effective risk financing vehicle:

= « Up to 50% lower operating costs compared to
1 I n 4 a single-parent captive
« Set-up time can take days instead of months

of our new formations « Established infrastructure of service providers

are cell CaptheS- * May help achieve same financial advantages
as a single-parent captive

@ Marsh *Known as protected cell companies (PCCs), segregated portfolio companies (SPCs), segregated account companies (SACs), or incorporated cell companies (ICCs)



Tailored industry solutions that support our clients’
competitiveness and resilience

Financial institutions

=

52%

of premiums managed by Marsh

alll
32%

in captive premium growth

&

Growing sections
Crime/Fidelity
General Liability
Medical Stop Loss
Professional Liability
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Communications, Media
& Technology

=

10%

of premiums managed by Marsh

il

7%

In captive premium growth

&

Growing sections
Cyber

Director & Officer
Errors & Omissions
Medical Stop Loss

Retail/Wholesale

=
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of premiums managed by Marsh
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52%
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&

Growing sections
Auto Liability
Cyber

Property NBCR
Property TRIA

Automotive
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of premiums managed by Marsh

alll
220

in captive premium growth

=

Growing sections
Employee Benefits
Cargo

Property

Supply Chain

Transportation

=

2%

of premiums managed by Marsh

alll
40%

in captive premium growth

&

Growing sections
Excess Liability

Marine, Cargo

Property TRIA

Workers’ Compensation
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Marsh is one of the Marsh McLennan Companies, together with Guy Carpenter, Mercer, and Oliver Wyman. This document and any recommendations, analysis, or advice provided by Marsh (collectively, the “Marsh Analysis”) are not intended to be
taken as advice regarding any individual situation and should not be relied upon as such. The information contained herein is based on sources we believe reliable, but we make no representation or warranty as to its accuracy. Marsh shall have no
obligation to update the Marsh Analysis and shall have no liability to you or any other party arising out of this publication or any matter contained herein. Any statements concerning actuarial, tax, accounting, or legal matters are based solely on our
experience as insurance brokers and risk consultants and are not to be relied upon as actuarial, tax, accounting, or legal advice, for which you should consult your own professional advisors. Any modeling, analytics, or projections are subject to
inherent uncertainty, and the Marsh Analysis could be materially affected if any underlying assumptions, conditions, information, or factors are inaccurate or incomplete or should change. Marsh makes no representation or warranty concerning the
application of policy wording or the financial condition or solvency of insurers or reinsurers. Marsh makes no assurances regarding the availability, cost, or terms of insurance coverage. Although Marsh may provide advice and recommendations, all
decisions regarding the amount, type or terms of coverage are the ultimate responsibility of the insurance purchaser, who must decide on the specific coverage that is appropriate to its particular circumstances and financial position.
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